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01 YO U R  N U M B E R S

Two closed deals in 30 days,
against one month's fee.
The price is published: USD 450 per Accepted Meeting, USD 9,000 for a month of 20. The
MSA guarantees that at least 18 of 20 qualify and that 2 Closed Deals land within 30 days

of the first delivered meeting, or we keep working at no charge. These two pages set that
against your own deal: deal value and close rate are your inputs, not our figures.

The 30-day clock: it starts at the first delivered meeting; two
deals close inside it, or the next months are free.

Month one: you pay for accepted meetings only

Accepted of 20 Month-one invoices (USD) Replaced or refunded Cost per Accepted Meeting (USD)

20 9,000 0 450

19 8,550 1 450

18 8,100 2 450

A missing or unqualified meeting is replaced within 10 days, otherwise USD 450 is refunded in cash within 5 business days.
So an Accepted Meeting costs USD 450 whatever the count. From month two: USD 9,000 in advance; replacements and

refunds settle on the statement.

Two deals in 30 days, by average deal value ILLUSTRATION

Average deal (USD) Revenue from 2 deals (USD) The month's fee (USD) Revenue ÷ fee

10,000 20,000 9,000 2.2×

25,000 50,000 9,000 5.6×

50,000 100,000 9,000 11.1×

Deal values are round, illustrative inputs; put your own average deal in their place. "Closed" means a signed contract or a

first invoice paid, at or above the Minimum Deal Value you set at onboarding; set it where two deals matter to you. Break-
even: 2 deals averaging USD 4,500 equal the month's fee.

The formulas

Month-one
invoice

Accepted Meetings × USD
450, invoiced weekly; nothing
upfront

Break-even for
the two deals

9,000 ÷ 2 = an average deal
of USD 4,500 equals the
month's fee

Revenue from
two deals ÷ fee

(2 × your average deal) ÷
9,000

Accepted
meetings for one
deal

1 ÷ your close rate
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02 S E N S I T I V I T Y

Beyond the two deals: if your
close rate moves, what changes?
Deals and revenue from 18 accepted meetings, by your close rate ILLUSTRATION

Each cell: number of deals / revenue in USD. Rows are average deal value; columns are your close rate. The two guaranteed

deals are a written term; anything above them is an estimate that depends on your closing.

Average deal (USD) Close 5% Close 8% Close 15% Close 20%

10,000 0.9 / 9,000 1.4 / 14,400 2.7 / 27,000 3.6 / 36,000

25,000 0.9 / 22,500 1.4 / 36,000 2.7 / 67,500 3.6 / 90,000

50,000 0.9 / 45,000 1.4 / 72,000 2.7 / 135,000 3.6 / 180,000

Close rate and meeting count

Close
rate

Accepted meetings
for one deal

Meeting spend per
deal (USD)

5% 20.0 9,000

8% 12.5 5,625

15% 6.7 3,000

20% 5.0 2,250
Month one: weekly invoices for accepted meetings only,
nothing upfront; from month two, USD 9,000 in advance.

Example: an average deal of USD 25,000 ILLUSTRATION

1 The two guaranteed deals
2 × 25,000 = USD 50,000 within 30 days of the first meeting, or we keep working free.

2 The month's fee
20 × 450 = USD 9,000 for 20 Accepted Meetings; month one invoiced weekly.

3 Revenue ÷ fee
50,000 ÷ 9,000 = 5.6× the month's fee from the two guaranteed deals alone.

4 The close option
If we close the deal for you: USD 1,500 per deal closed by us; nothing if you close it yourself.

This is not a revenue promise. An illustration with example inputs and the published price (USD 9,000 a month). The
only guaranteed terms are 18 of 20 Accepted Meetings and 2 Closed Deals within 30 days, while you keep the four
Client Obligations.
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F R E E  ·  5  DAY S  ·  N OT H I N G  U P F R O N T

A free 5-day market check
before you pay anything
You see your ideal customer profile and the 50 named companies
we will call before you sign anything.

E-MAIL

info@remote-pro.ai

CHAIRMAN'S OFFICE

ceo@remote-pro.ai

GROWTH TEAM SITE

growth.remote-pro.ai

COMPANY SITE

remote-pro.ai

Remote Pro Ai is owned and operated by two licensed companies in full partnership: Ebug Information

Technology, Cairo, Egypt (headquarters, CR 206356) and Mohammed Ali Al Khuraim Information

Systems Technology Co., Al-Khobar, Kingdom of Saudi Arabia (CR 2051247519). The contracting

entity, governing law and venue for US clients are set in the Master Services Agreement.
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